VAIRAG AKBARI

+91-7016793012 | vairag.techwork@gmail.com | linkedin.com/in/vairag-akbari | github.com/VairagPatel

Professional Summary

Business Development professional with hands-on sales, outreach, negotiation, pipeline management, and on-
ground execution experience at a Bangalore-based proptech startup. Manage prospects end-to-end, contributing to
a 200% increase in monthly closures and improving lead-to-site-visit conversion from 10-15% to 50-60%.
Experienced in fundraising, vendor negotiations, stakeholder management, and process automation.

Education

Vellore Institute of Technology, Bhopal 2022 — 2026
Bachelor of Technology in Computer Science and Engineering CGPA: 8.43/10.0
Experience

Jumbo Homes June 2026 — Present
Business Development Ezecutive & GTM (Founder’s office intern) Bangalore, India

* Own end-to-end zone responsibility: supply-side onboarding, demand outreach, offers, negotiation, and closure.
e Run the outreach pipeline: call and qualify leads, pitch properties, and follow up through site visits to closure.

o Contribute to a 200% increase in monthly closures and 10-15% to 50—60% lead-to-visit conversion.

o Negotiate and close deals on-ground with buyers and sellers under a 2% seller-side commission model.

» Coordinate site visits and serve as primary POC between buyers, sellers, tenants, and internal teams.

o Maintain accurate deal and prospect data in Twenty CRM across every pipeline stage.

o Support post-close documentation, coordinating with the legal team through key transfer.

Projects

Operator Agent — Listing Image Pipeline | Python, LLM Prompt Engineering, CRM 2026
e Designed a hybrid Al pipeline turning raw photos into listing-ready images via CRM webhook.
 Built three human-approval gates (zero auto-approval); prompts validated live, full pipeline designed end-to-end.

Seller Outreach Mail Agent | Google Sheets, Google Apps Script 2026
» Built a Google Sheets + Apps Script tool that auto-generates outreach Gmail drafts from lead data.
« Converted manual outreach into a repeatable workflow, freeing the supply team for seller conversations.

GTM & Business Skills

Sales & Partnerships: Pipeline Management, Outreach, Lead Qualification, Pitching, Negotiation, Objection Handling,
Deal Closing

GTM Execution: On-Field Sales, Follow-up Management, Stakeholder Management, GTM Operations

Business Analysis: Market Research, Competitive Analysis, Conversion Analysis, Data-Driven Decision Making
Operations: CRM Management, Data Quality, Process Improvement, Workflow Automation, Cross-functional
Coordination

Technical: Python, LLM Prompt Engineering, AT Agent Pipeline Design, Webhook/API Integration, System Design
Tools: Twenty CRM, Google Sheets, Google Apps Script, Microsoft Excel, Google Workspace, Microsoft Office
Languages: English (Professional), Hindi (Native), Gujarati (Native)

Certifications

Negotiation Professional Certificate — American Negotiation Institute August 2026

Leadership Experience
Gujarati Club, VIT Bhopal 2023 — 2025

President VIT Bhopal

e Led sponsorship and fundraising outreach for the annual Garba Night, approaching multiple vendors and sponsors,
pitching partnership opportunities, negotiating terms, and securing event sponsorships.

e Organized and managed an event with 5,000+ attendees, coordinating 100+ core members and volunteers across
vendor management, registrations, marketing, and on-ground logistics.

o Managed registration and payment operations for 2,000+ paid participants, maintaining accurate records across
payment status, demographics, and event enrollment.
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